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1.
Shark tank is a reality show that features investors called "sharks" who decide whether to invest in upcoming entrepreneurs by making business proposals on their products and services. The show aims to assist upcoming business entrepreneurs in turning their business ideas into a reality and growing their business. I watched season 10, episode 2, which has a panel of five investors (sharks).
2.
The first business proposal is from Tyson and Miles Walters, who have a company called shed defenders. They seek $250,000 for 10% equity.  Their business is about solving the issue of dog hair stickiness. Their business is 18 months old, doing $1.2 million in sales for 25000 units. Kelvin and Robert both offer $250,000 for 33% equity, while Lori offers 28% equity for the same amount. They later renegotiate with Lori for 25% equity for the same investment.
The next entrepreneur is Nathan, who has a company called lugbug. Who offers the most convenient way to carry a child's seat. He seeks $300,000 for 10% equity. He claims to have made 283,000 sales for the past three years, 198,000 in the past year. A unit of the product costs $4.31, plus the packaging it all sums to $5.92. Each unit costs $30. He claims to have invested $750000 for manufacturing his product. His offer is rejected.
 Robinson has a company called ta-ta towels, which seeks $200000 for 10% equity. She introduces a product that prevents women's breasts from sweating. The original product sale for $45 well the material sold for $55 and cost $24 to manufacture.  She plans to sell 2 million the following year. She accepts a counteroffer of $200000 for 40% equity by Lori.
Keisha requests for $150000 for 15% equity. The company has made $40000 in sales in six months. She plans to sell her products on Amazon Prime. The product is made of organic ingredients. One unit of the product costs $16. She has self-funded $250000 into the product. She accepts Mark's offers to invest $150000 for 25% equity.

3. SWOT ANALYSIS
	company
	strengths
	weaknesses

	shed defenders
	The product is designed to be eco-friendly, comfortable, and veterinary approved. 

They get the market from Amazon Prime.

Reduces anxiety for the dogs
It is a breathable fabric. 
Saves time when cleaning up.
	Mark argues that their plan to the wholesale is risky; therefore, he denies the offer.

They also propose a TV presence.

	lugbug
	This product will reduce back and wrist pains when carrying the baby seat

	The sharks reject his offer arguing that his sales are too low.
 They also argue that his product is not licensed.

	ta-ta towels
	The product is made of smooth linen for comfort, and it is also reversible. 

The sharks are impressed with the 1.1 million sales for the past 12 months. 

Her market comes from her website.
	
The sharks argue that she lacks a strategic plan to sell her product. 

The shark argues that her future success is based on hope.

	Sanaia apple sauce
	The product is plant-based, hence attracts the market.
	The sharks argue that she is a part-timer. 

The sharks disagree with her decision to sell the product on Amazon Prime since the shipping expense will be huge.



4.
[bookmark: _GoBack]To succeed in business, one requires creating domestic products. Robinson's presentation on the importance of creativity and the importance of leveraging social media marketing.  For your business to prosper, you must have a strategic plan for the future rather than on hope and past successes.
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